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Nutrition is a facet of life that we hear about almost every day and for those who want to spread the
word of good nutrition and healthcare, being in the business can be bountiful.

As a nutritional consultant, you help people become better decision makers by working one-on-one with
clients to give them invaluable advice that can help them to lead better, fuller lives. You can also set
your own prices and hours – and take charge of your career.

Just make sure you’ve done all of your homework so you’re not stuck with a bunch of sour grapes.

First, you should do as much research as you can. That means creating a thorough business plan that
includes a marketing strategy, an advertising budget and start-up costs, location and how you want to
structure your business.

You also need to research healthcare insurance to make certain you and any professional partners are
covered should a situation arise that challenges your abilities and the abilities of your practice.
Insurance is a cushion for you and should be one of the first steps you take in setting up your own
practice.

Other areas to research include where and how to set up your office, how to market your business via
your own website and emails as well as devising brochures to hand out at health fairs and to new
clients.

As a nutritionist, it is also vital to keep abreast of current information through continuing education
classes Read books and network with your peers to learn the latest trends in your field.

Being your own boss can be rewarding but it can also be a nightmare if you don’t do it correctly. Take
time to research and plan out your nutrition business and you’ll be making healthy choices for not only
yourself, but your future clients.
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